NAR required Rules and Regs Update
must be implemented on or before 9/30/25

Current
SECTION 2.1.2 EXEMPTED LISTINGS

If the Seller refuses to permit the listing to be disseminated by the Service, the Participant
may then take the listing but not disseminate it to the Participants. Filing of the listing
should be accompanied by certification signed by the Seller stating that the Seller has
been fully informed of the benefits of listing with the Service, but does not desire the listing
to be disseminated by the Service. Exempted listings can be entered after the sale as
Comparable Listings (“Comp Purposes Only” listings), as specified in Appendix H.

New
This section is required; CAAR Boar of Directors added local verbiage highlighted in yellow.
SECTION 2.1.2 Multiple Listing Options for Sellers

Exempted Office Exclusive: Where the seller has directed the listing broker to not publicly
market their property and to not disseminate it through the MLS to other MLS Participants
and Subscribers, the Participant may then take the listing as an office exclusive exempt
listing and such listing shall be filed with the MLS, subject to its local filing rules, but not
disseminated to other MLS Participants and Subscribers. Delayed Marketing: Where the
seller has directed the listing broker to delay the public marketing of their property through
IDX and syndication for [insert local delayed period as set my MLS’s unfettered local
discretion]. A delayed marketing exempt listing shall be filed with the MLS, subject to its
local filing rules, and disseminated to other MLS Participants and Subscribers. The listing
broker shall not be precluded from marketing the delayed marketing exempt listingin a
matter consistent with the seller’s choice. Exempt Listing Disclosure: The filing of an
exempt listing (office exclusive or delayed marketing) with the MLS must be pursuantto a
certification, signed by the seller, obtained by the listing broker which includes:

e disclosure about the professional relationship between the Participant and the seller;

e acknowledgement that the seller understands the MLS benefits they are waiving or
delaying with the exempt listing, such as broad and immediate exposure of their listing
through the MLS; and

e confirmation of the seller’s decision that their listing not be publicly marketed and
disseminated by the MLS to other MLS Participants and Subscribers as an office exclusive
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listing or that their listing will not have immediate public marketing through IDX and
Syndication as a delayed marketing listing. Multiple Listing Options for Sellers
requirements only apply to listing types that are subject to mandatory submission pursuant
to the MLS local rules.

Note 1: The Multiple Listing Options for Sellers policy is designed to give consumers
greater choice and flexibility in marketing their homes for sale. Each MLS has the
unfettered local discretion in determining what is most suitable for their marketplace
regarding a Delayed Marketing Exempt listing which includes adopting “0” days or to not
implement the Delayed Marketing aspects of the Multiple Listing Options for Sellers policy.

Note 2: MLS Participants must distribute Office Exclusive Exempt listings through the MLS
to other MLS Participants and Subscribers within (1) one business day after the listing has
been publicly marketed. See Section 1.681, listing procedures. M

Note3: Exempted listings can be entered after the sale as Comparable Listings (“Comp
Purposes Only” listings), as specified in Appendix H.



